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ADVISOR AUTHORITY 2026

More than three in four non-retired investors are concerned about a U.S.

economic recession over the next 12 months
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Concern About US Economic Recession Over the Next 12 Months

(Among non-retired investors)

Top 2 Box
INET) 7%
29%
Very concerned
® Somewhat concerned
m Not very concerned
m Not at all concerned
Bottom 2
Box (NET) 23%

Total Non-Retired (Investors)
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One in three non-retired investors will change their retirement savings approac!'u.I
over the next year by planning to take advantage of investment opportunities

Changes in Retirement Saving Approach Over the Next 12 Months
(Among non-retired investors)

Avoiding unnecessary expenses to save more for retirement (e.g., vacations, jewelry, shopping _ 37Y%
sprees) °

[Taking advantage of investment opportunities now _ 33%]
Contributing more to my 401(k) or employer-sponsored defined contribution plan each month _ 32%
Keeping more cash on sidelines for buying opportunities _ 22%

Managing my investments more aggressively _ 22%

Contributing the maximum amount to my 401(k) eligible for a match from my employer _ 21%

Managing my investments more conservatively [ N NN 21%
Starting to work with an / a new advisor or financial professional _ 15%
Delaying taking Social Security benefits - 14%
Considering purchasing or having purchased an annuity - 13%
Taking Social Security benefits early - 12%
Contributing less to my 401(k) or employer-sponsored defined contribution plan each month - 6%
Other 1%

No change 11%
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ADVISOR AUTHORITY 2026

Just 15% of non-retired investors say they plan to retire later than planned and
around a tenth don’t know if they’ll ever retire

Changes in Retirement Plans Over the Last 12 Months
(Among non-retired investors)

| plan to retire about the same time as planned _ 44%

| plan to retire later than planned - 15%

| don't know if I'll ever be able to retire . 1%

| plan to work part-time during retirement . 11%
| plan to retire earlier than planned . 9%

Don't know / Not sure 10%
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ADVISOR AUTHORITY 2026 H
Nearly three in ten non-retired investors say they do not currently have a
strategy in place to protect their assets against market risk

Has Strategy to Protect Assets Against Market Risk
(Among non-retired investors)

Don't know / Not sure 10%
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Six in ten advisors say the events of the last 12 months have made them more
likely to recommend a guaranteed income solution as part of a client’s portfolio

Change in Likelihood to Recommend Guaranteed Income Solutions Over the Past 12 Months
(Among all advisors)

Top 2 Box o
(NET) 60%
20%
Much More Likely
®m Somewhat More Likely
m Somewhat Less Likely
® Much Less Likely
Bottom 2
Box (NET) Already Recommended that My

Clients Invest

m Not Likely to Recommend that
My Clients Change their

All Advisors
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ADVISOR AUTHORITY 2026

Over half who have a strategy to protect assets against market risk use RILAs to
do so

Solutions Used to Help Clients Protect Assets Aqainst Market Risks
(Among advisors who have a strategy to protect assets against market risks)

Bonds and / or dividend-bearing stocks _ 57%
Fixed Index Annuity (FIA) ||| T 55%
Keeping liquid assets, such as cash, on the sidelines _ 53%
Registered Index-Linked Annuity (RILA) ||| | | T 522 ANNUITY (NET)

Diversification 52% DIVERSIFICATION /
NON-CORRELATED 67%

Liquid Alternatives (e.g., Mutual Funds or ETFs) _ 52% AR (Bl
eve ooy | 5%

Non-Correlated Assets (e.g., bonds, real estate, gold, art, etc.) 45%

In-Plan Lifetime Income Solution (offered within a defined contribution retirement _ 41%
plan (401(k), 403(b), etc.)) 0

Other 2%
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More than half of advisors say they believe Social Security or Medicare funding
will be reduced or cut

Beliefs and Practices
(Among all advisors)

| understand how compounding interest works when investing over time _ 52%
| leverage the full contribution match offered by my employer-sponsored defined _ 44%
contribution plan (e.g, 401(k), 403(b), etc.) 0
| currently contribute to my employer-sponsored retirement plan (if available) _ 43%

BELIEVE SOCIAL SECURITY
FUNDING WILL BE REDUCED /

| believe Social Security funding will be reduced due to solvency issues _ 40% :\:I\IIEE_:_I)CARE FUNDING WILL BE CUT

| believe inflation will increase in the next year _ 38%

| believe mortgage rates will decrease in the next 12 months, making it easier to _ 35%
(o]

purchase a new home

| believe that Medicare funding will be cut in the federal budget process, creating _ 299
solvency issues °

| believe mortgage rates will increase in the next 12 months, making it more difficult _ 279%
to purchase a new home 0

| believe employment will continue to rise _ 25%

I believe inflation will decrease in the next year [N 22%
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ADVISOR AUTHORITY 2026

Nearly three in five advisors expect the future tax burden for clients to
increase in the future

Perceived Future of the Tax Burden for Clients
(Among all advisors)

58% Increase in the future

m Stay the same
m Decrease in the future

Don't know / Not sure

3%
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This material is not a recommendation to buy or sell a financial product or to adopt an investment strategy. Investors should discuss their specific situation with
their financial professional.

About Advisor Authority Methodology

The research was conducted online in the U.S. by The Harris Poll on behalf of Nationwide among 528 Financial Advisors and Professionals and 2012 Investors
age 18+ with investable assets (IA) of $10K+. Advisors and financial professionals included 287 RIAs, 210 broker-dealers, 110 wirehouse and 34 other financial
professionals. Among the investors, there were 500 Mass Affluent (IA of $100K-$499K), 500 Emerging High Net Worth (IA of $500K-$999K), 300 High Net Worth
(IA of $1M-$4.99M) and 208 Ultra High Net Worth (IA of $5M+), as well as 504 investors with $10K to less than $100K investable assets (“Less affluent”).
Investors included a subset of 258 “pre-retirees” age 55-65 who are not retired. Among the investors, there were 1,411 non-retired investors and 601 retired
investors. The survey was conducted January 15 — February 6, 2026.

Raw data from advisors were not weighted and are therefore only representative of the individuals who completed the survey. Investor data are weighted where
necessary by education, age by gender, race/ethnicity, region, marital status, household size, employment, household income, and investable assets to bring
them in line with their actual proportions in the population. To ensure the investor sample was representative, the data were initially weighted separately for those
with investable assets of $10K to less than $100K and those with $100K+ and then post-weighted/combined into a total investor group. Data for the subset of pre-
retiree investors age 55-65 who are not retired were weighted separately as needed by education, age by gender, race/ethnicity, region, marital status, household
size, employment, household income, and investable assets.

Respondents for this survey were selected from among those who have agreed to participate in our surveys. The sampling precision of Harris online polls is
measured by using a Bayesian credible interval. For this study, the sample data for advisors is accurate to within + 4.3 percentage points using a 95% confidence
level. For investors, the sample data is accurate to within + 2.9 percentage points using a 95% confidence level. This credible interval will be wider among subsets
of the surveyed populations of interest. The sample data for the subset of pre-retiree investors age 55-65 who are not retired is accurate to within + 7.6 percentage
points using a 95% confidence level.

All sample surveys and polls, whether or not they use probability sampling, are subject to other multiple sources of error which are most often not possible to
quantify or estimate, including, but not limited to coverage error, error associated with nonresponse, error associated with question wording and response options,
and post-survey weighting and adjustments.
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About Nationwide

Nationwide, a Fortune 100 company based in Columbus, Ohio, is one of the largest and strongest diversified financial services and insurance organizations in the
United States. Nationwide is rated A+ by Standard & Poor’s. An industry leader in driving customer-focused innovation, Nationwide provides a full range of
insurance and financial services products including auto, business, homeowners, farm and life insurance; public and private sector retirement plans, annuities and
mutual funds; excess & surplus, specialty and surety; and pet, motorcycle and boat insurance.

For more information about Nationwide and Nationwide’s ratings, visit or
to receive the latest news from Nationwide and follow Nationwide PR on
Nationwide Investment Services Corporation (NISC), member FINRA, Columbus, Ohio. Nationwide Retirement Institute is a division of NISC.
Nationwide, Nationwide is on your side and the Nationwide N and Eagle are service marks of Nationwide Mutual Insurance Company. © 2026 Nationwide
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http://www.nationwide.com/
https://www.nationwide.com/personal/about-us/company-ratings/
https://www.nationwide.com/personal/about-us/company-ratings/
https://www.nationwide.com/personal/about-us/company-ratings/
https://news.nationwide.com/subscription/
https://twitter.com/NationwidePR
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