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Four in five investors broadly expect taxes to rise, yet less than one-third say they expect
taxes to rise and are proactively adjusting their financial plan accordingly

Beliefs About Taxes Rising
(Among all qualified investors)

I expect taxes to rise and am proactively adjusting my financial plan accordingly - 31%
I believe taxes will rise, but not significantly enough to create an issue - 26%

| think it's possible for taxes to rise but am not urgently concerned by that - 239 L
(o)

ANY LISTED (NET)

prospect
95%

| am skeptical about tax increases and don't think about it . 10%

Taxes Rising (NET)

| don't think taxes will rise in the future I 4%

80%

None of these 5%
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Retirement Anxiety is Real: One quarter of investors say not knowing the best tax
strategies for their portfolio or not understanding tax implications before retirement
withdrawals is one of their biggest concerns when planning for retirement

Biggest Concerns when Planning for Retirement
(Among all qualified investors)

Inflation eroding my purchasing power over time _ 41%
Healthcare costs and long-term care (LTC) expenses [ NN 41%
Outliving my retirement savings [ NG 35%

Not having enough money saved to maintain my current lifestyle _ 34%

Market volatility affecting my investment portfolio [ N RGN 33%

Not knowing how much | actually need to retire comfortably _ 29% NOT KNOWING THE BEST TAX
STRATEGIES / NOT
Lack of guaranteed income sources in retirement [ NN 28% UNDERSTANDING TAX
IMPLICATIONS BEFORE
Not knowing the best tax strategies for my portfolio before retirement withdrawals _ 17% RETIREMENT WITHDRAWALS

(NET)

ONot understanding tax implications of my retirement withdrawals - 14%
Y7
()
Possibility of living to or past 100 - 13% 25%
Other I 1%

None of these 7%
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More than a third pay most attention to taxes during "tax season,"” and only 26% engage in
ongoing, proactive tax management all year

Planning Approach for Taxes in Retirement
(Among all qualified investors)

| mostly pay attention to taxes during "tax season" _ 34%
| count on my financial advisor to help me plan for taxes in retirement* - 29%
ANY LISTED (NET)
. . . 85%
Tax management that's built into the financial plan | made with my advisor* 28%
Ongoing proactive tax management all year - 26%

None of these 7%

| don't know how to plan for taxes in retirement 9%
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Almost 4 in 10 investors who work with a financial professional say their advisor
proactively discusses tax planning strategies and policy changes multiple times a year

Frequency of Tax Strategies and Policy Changes Conversations with Financial Advisor

(Among all qualified investors with a financial advisor)

37%
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Multiple times per year, as part of
regular review meetings

® Annually, during tax season or year-
end planning

m Only when major tax law changes
occur

m Only when | specifically ask about tax

matters

m My advisor refers me to a tax
professional for these discussions

m My advisor does not discuss tax
planning with me

At least annually
(NET)

72%
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85% of advisors say they're working with their clients to help them diversify
their tax profile within their portfolio

Beliefs About Clients’ Portfolios
(Among all qualified advisors)

I'm working with my clients to help them diversify their tax profile within their

portfolio 85%

Many have a risky mix of taxable asset classes 45%
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Nearly half of investors say that, given the events of past year, they are more likely to
put part of their portfolio into an annuity or other solution that provides guaranteed

income

Likelihood to Put Part of Portfolio in an Annuity/Other Solution that Provides Guaranteed Income Given Events Over the Last Year

Top 2 Box
(NET)

Bottom 2
Box (NET)
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(Among all qualified investors)

49%

15% Much more likely to do so

®m Somewhat more likely to do so

m Somewhat less likely to do so

o,
12% ® Much less likely to do so
10%
| have already recommended that my clients invest
/ I have already invested in guaranteed products.
28%

I am not likely to recommend that my clients / | am
not like to change my allocation.
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Similarly, more than half of advisors also say they are more likely to recommend a
client put part of their portfolio into an annuity or other solution that provides

guaranteed income

Likelihood to Recommend Clients Put Part of their Portfolios in an Annuity/Other Solution that Provides Guaranteed Income Given

Top 2 Box
(NET)

Bottom 2
Box (NET)
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Events Over the Last Year
(Among all qualified advisors)

60%

Much more likely to do so
20%
®m Somewhat more likely to do so

m Somewhat less likely to do so

® Much less likely to do so

]

| have already recommended that my clients invest
/ I have already invested in guaranteed products.

14%

8 I am not likely to recommend that my clients / | am
8% . -
not like to change my allocation.
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About Advisor Authority Methodology

The research was conducted online in the U.S. by The Harris Poll on behalf of Nationwide among 528 advisors and financial professionals and 2012 investors
age 18+ with investable assets (IA) of $10K+. Advisors and financial professionals included 287 RIAs, 210 broker-dealers, 110 wirehouse and 34 other financial
professionals. Among the investors, there were 500 Mass Affluent (IA of $100K-$499K), 500 Emerging High Net Worth (IA of $500K-$999K), 300 High Net Worth
(IA of $1M-$4.99M) and 208 Ultra High Net Worth (IA of $5M+), as well as 504 investors with $10K to less than $100K investable assets (“Less affluent”).
Investors included a subset of 258 “pre-retirees” age 55-65 who are not retired. The survey was conducted January 15-February 6, 2026. Among the investors,
there were 1,041 with a financial professional and 971 without a financial professional.

Investor data are weighted where necessary by education, age by gender, race/ethnicity, region, marital status, household size, employment, household income,
and investable assets to bring them in line with their actual proportions in the population. To ensure the investor sample was representative, the data were initially
weighted separately for those with investable assets of $10K to less than $100K and those with $100K+ and then post-weighted/combined into a total investor
group.

Raw data from advisors were not weighted and are therefore only representative of the individuals who completed the survey.

Respondents for this survey were selected from among those who have agreed to participate in our surveys. The sampling precision of Harris online polls is
measured by using a Bayesian credible interval. For this study, the sample data for advisors is accurate to within + 4.3 percentage points using a 95% confidence
level. For investors data is accurate to within + 2.9 percentage points using a 95% confidence level. This credible interval will be wider among subsets of the
surveyed population of interest.

All sample surveys and polls, whether or not they use probability sampling, are subject to other multiple sources of error which are most often not possible to
quantify or estimate, including, but not limited to coverage error, error associated with nonresponse, error associated with question wording and response options,
and post-survey weighting and adjustments.
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About Nationwide

Nationwide, a Fortune 100 company based in Columbus, Ohio, is one of the largest and strongest diversified financial services and insurance
organizations in the United States. Nationwide is rated A+ by Standard & Poor’s. An industry leader in driving customer-focused innovation, Nationwide
provides a full range of insurance and financial services products including auto, business, homeowners, farm and life insurance; public and private sector
retirement plans, annuities and mutual funds; excess & surplus, specialty and surety; and pet, motorcycle and boat insurance.

For more information about Nationwide and Nationwide’s ratings, visit or

to receive the latest news from Nationwide and follow Nationwide PR on
Nationwide Investment Services Corporation (NISC), member FINRA, Columbus, Ohio. The Nationwide Retirement Institute is a division of NISC.
Nationwide, Nationwide is on your side and the Nationwide N and Eagle are service marks of Nationwide Mutual Insurance Company. © 2026 Nationwide
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http://www.nationwide.com/
https://www.nationwide.com/personal/about-us/company-ratings/
https://www.nationwide.com/personal/about-us/company-ratings/
https://www.nationwide.com/personal/about-us/company-ratings/
https://news.nationwide.com/subscription/
https://twitter.com/NationwidePR
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